
SALES GROWTH
PROGRAM

B2B Sales
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An Overview of Size of the US Companies and Market 
with Sales Models, CAC and Sales Cycle.

Eduardo Mace – Head of Technology Business



SALES GROWTH
PROGRAMSize of B2B Market in the US

Data sources: Department of Labor US, IRS, US Census 2016

29.5 million ACTIVE companies as of 2016

5.72 million companies with paid employees of which:

23.8 million companies have no employees and average revenue per year of USD 46,000
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SUM(Number of businesses) 964 945 7,249 9,061 83,423 118,269 251,490 718,052 4,536,707
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Data sources: Department of Labor US, IRS, US Census 2016
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Data sources: Department of Labor US, IRS, US Census 2016
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Automotive
Finance/Banking
Consumer Goods
Education
Engineering
Energy
Oil and gas
Food and beverage
Government - federal, state, local
Healthcare
Insurance
Legal
Manufacturing
Media
Online
Raw materials
Real estate
Religion
Retail
Jewelry
Software, Technology
Telecommunications
Transportation (Travel)
Electronics
Not-for-profit, 
+ others

Estimated total 
procurement in all 
industries in US is 

USD 12 
Trillion/year

Distribution by total revenue in US by company 
revenue size per year

Data sources: Tableau, Department of Labor US, IRS, US Census 2016
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Saas sales models – Skok, D. 2010; York 2012
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Average cost of acquisition in US dollars to close a sale depending on sales model and company size
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Saas sales models – Skok, D. 2010; York 2012
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Average time in months to close a sale depending on sales model and company size
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Source: Latka
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No sales model in the
USD 500 to USD 5,000 
ACV bracket.

Source: Latka
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